






April 26, 1957

TO ALL METROPOLITAN DEALERS

Subject: New Metropolitan Wall Posters

Gentlemen:

In order to give the popular Metropolitan "1500" more colorful and 
up-to-date representation on the walls of your showroom, we are 
furnishing you with a new Metropolitan product poster and a new 
feature poster.

The new product poster is printed in full color and illustrates both 
the convertible and hardtop models against interesting backgrounds. 
The feature poster is in black and white and illustrates seven of 
Metropolitan's most important features.

These posters are being shipped to you without charge today under 
separate cover and should be in your hands shortly. We urge you to 
place these new posters on your showroom walls where all of your 
prospects will be sure to see them.

 Very truly yours,

 A. D. Gage

 Nash - Hudson - Metropolitan
 Advertising Manager

ADG:hs





April 12, 1957

NHSP 15

TO: ALL DEALERS

Subject: RAMBLER REBEL CATALOG

Attached to this letter are five complimentary copies
of a folder which vividly pictures and describes --
the Limited Edition. Rambler Rebel V-8 ---- America's
Most Powerful Compact Car. We believe you will agree
that this folder captures the bold flair of a New
Spirit in Automobiles.

Dealers and salesmen who have demonstrated the Rambler Rebel 
to the public have described it both an outstand-
ing product in its own right and as a great promotion
for the regular Rambler V-3._ Its magnificent performance, 
stability and handling reflects favorably on the entire
Rambler line.

Those dealers who have ordered Rambler Rebels are now re-
ceiving quantities of this literature from their Zone
or Distributor at no-cost.

Additional quantities of this dramatic selling tool
for use with selected prospects are available to all dealers
at $7.00 a hundred through zones and Distributors.

 Very truly yours,

 J. H. McGuckin,
 Merchandising Manager 
 Automotive Division
sjc Att:



 May 14, 1957

  NHSP - #17

TO: ALL RAMBLER DEALERS

SUBJECT: 1957 Rambler Economy Run
 Winnipeg, Canada to Monterrey, Mexico

New Proof of Rambler Economy! Border to Border and Coast to Coast!
A Penny a Mile for Gasoline'.

As detailed in the attached Public Relations' release, a 1957 Rambler
6 cylinder custom four-door sedan established a Border to Border Economy 
Record of 33.93 miles per gallon in a 1,946 mile trip from Winnipeg,
Canada to Monterrey, Mexico.

This exceptional record for gasoline economy furnishes new and documented 
selling evidence for Rambler dealers and salesmen. Conducted by American 
Motors' engineers, under the complete supervision of NASCAR, the Border to 
Border Economy Run enables prospects to realize the tremendous savings the 
Rambler contributes in operational expense for the average motorist.

Compared to any other full-sized car in the industry, the Rambler owner
will save money on gasoline and operating expense regardless of his dri-
ving habits or traffic conditions.

This sales story will be highlighted by a showroom window trim now being 
sent to all Rambler dealers. In addition, the "Gas Hog" direct mail piece
and the "Mile-O-Dial" traffic-builder are excellent sales tools to attract 
prospects and close Rambler sales.

Be sure your entire sales organization is prepared to take full advantage
of the opportunity presented by the dramatic results of the BORDER TO 
BORDER ECONOMY RUN!

 Yours very truly,

 J. H. McGuckin
 Merchandising Manager
 Automotive Division

JHM: mlf

Att.      





   
 April 18, 1957

TO: ALL DEALERS

SUBJECT: WESTACH Auto-Aid

The Westberg Manufacturing Company of Napa, California has
developed a low cost, very compact test unit for checking 6 
and 12 volt engines. This unit has been checked by our 
Technical Service Department and they have found that it is 
very easy and simple to use in checking and performing motor 
tune-up and electrical work.

The attached brochure explains the many operations that can 
be performed with the Westach Auto-Aid and we invite you to 
analyze your operation from the standpoint of the need of 
such equipment in your Service Department. Orders for this 
equipment should be sent direct to the Westberg Manufacturing 
Company, 114 S. Coombs St., Napa, California.

 Very truly yours,

 John S. Krider

 Parts and Service Promotion
 Automotive Divisions
id     American Motors Sales Corp.

Att.







 April 10, 1957

     ST #38

TO ALL METROPOLITAN DEALERS:

Enclosed are your copies of the Product Analysis Report covering a 
comparison of the Metropolitan with the Volkswagen.

This report has been developed so you and your salesmen will have 
the major comparative facts regarding these two fine imported cars 
in concise form for easy study and ready reference.

A thorough knowledge of your own and competitive products is a 
prime requisite of good salesmanship in any business. Obviously, 
such knowledge should never be used to "knock" the other product, 
but it can be most helfpul in enabling you to better present the 
outstanding features and sound value of your own merchandise.

The information contained in this report has been secured from 
sources deemed most reliable and has been carefully screened; how- 
ever, it cannot be guaranteed. We sincerely hope it will prove 
most helpful to you in your efforts to increase your Metropolitan 
sales and profits.

Any comments or suggestions you may care to make will be
appreciated.

 Very truly yours,

 R. J. Molloy
 Manager -
B     Sales Training Dept.
Enc.



May 9, 1957

ST #43

To All Rambler Dealers

Subject: Mechanix Illustrated Reprint Mailer
"The Straight Word From The Man Who Knows"

When America's best known automotive writer, Tom McCahill, says it in 
Mechanix Illustrated that's the "Straight Word" from the man who knows 
to over a million readers who monthly read his article in this popular 
magazine.

And when Tom McCahill tells the Rambler story as he did in the March 
issue of Mechanix Illustrated, it's a terrific break for Rambler sales-
men because Tom McCahill's endorsement is all the persuasion his 
followers need before they buy.

Motorists know Tom McCahill, appreciate his impartial analysis, his 
frank opinions and his intriguing style.

Car enthusiasts will appreciate his story which has been reprinted with 
his special permission. Here is a convincing mailing piece that will be 
read avidly and which will presell Rambler to the uninitiated.

A modest quantity of the Mechanics Illustrated reprint, "The Straight 
Word From The Man Who Knows" is being sent to you free of charge. Addi-
tional quantities may be purchased for direct mail distribution at $.05 
each. Please mail the attached order form with your requirements to 
your zone office today to be forwarded to Detroit. Reprints of the 
Mechanics Illustrated article must be ordered prior to May 15.

 Yours very truly,

 R. J. Molloy
 Manager
pd     Sales Training Dept.
Enc.





May 9, 1957

STS# 44

To All Dealers

Subject: American Motors' Prospect System
 Nylon Cord Tires - Insert

For today's speed and highways, motorists need tires with the lasting 
strength and safety of nylon cord.

Nylon Cord Tires are specified as standard equipment on the Rambler 
Rebel and can also be ordered for all other series cars. Sales indicate 
that many drivers demand nylon's extra strength and extra safety.

Nylon's safety and dependability is being sold to buyers in a current 
national magazine advertising campaign by DuPont. American Motors' 
salesmen taking advantage of the acceptance thus created can earn extra 
commissions by recommending nylon cord tires to owners who desire the 
best.

The facts on nylon cord tires, the sales features and benefits are well 
described on the Nylon Cord Tire Selling Slogan cards attached. Be sure 
that your salesmen are instructed on nylon and its advantages; discuss
the subject as you distribute these cards to your salesmen for insertion
in their American Motors' Salesmen's Prospect Handbooks.
       
 Yours very truly,
       
 R. J. Molloy
 Manager
 Sales Training Department

pd
Enc.





June 13, 1957   

ST# 51

To All Rambler Dealers

Subject: 1957 Miniature Model X-Ray Ramblers

You will appreciate being reminded that Miniature Model X-Ray Ramblers 
are available on the 1957 product.

These scale model 1957 Ramblers are constructed of a transparant plastic 
outer shell enabling a viewer to see through to the inner panels. The
inner structure is divided by a mirror so that a viewer may compare on
one side the disadvantages of old-fashioned separate body and frame 
assembly and the safer, more rigid assembly of single-unit construction.

Suitably packaged, Miniature Model X-Ray Ramblers may be purchased on 
order from your zone at a net price of $3.00 each. We are enclosing an
order form so that you can secure this valuable sales tool for each of
your salesmen if they do not already have one.

 Yours very truly

 R. J. Molloy Manager
 Sales Training Department
pd

Enc.




